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Article from Japanese Magazine “Keizaikai,“ dated 
January 13, 2009. 
 
 
Law firm of Danziger, Danziger & Muro, LLP  
A law firm that strives to become a bridge connecting Japan, the US, and Europe. 
  
http://www.danziger.com 
Profile of Charles Danziger: 
Date of birth: May 15, 1962 
Hometown: New York 
Highest degree earned: New York University Law School degree 

Located in New York, this is a legal office with an “at-home“ atmosphere, 
employing lawyers with an international flair.  It has a long list of clients which are 
companies producing top brands; violinist Goto Ryu is an intern here.  
 
-- Your Japanese is very fluent. 
 
Danziger: I used to work for the legal offices of Nagashima, Ohno and Tsunematsu. I 
like Japan a lot and I keep going back and forth between Japan and America. I have 
studied in Japan, I have also appeared on TV. 
 
-- You have an office in Japan as well? 
 
Danziger: Unfortunately not. But depending on the project, I can fly from America right 
away when necessary, and thanks to the development of the Internet it is possible 
exchange detailed information.  
 
-- I have heard that your American office is quite different from the usual stuffy image of 
a legal office. 
 
Danziger: Yes, it is different from the Japanese image of a stuffy law office crammed 
with legal tomes. We wanted to create a space where clients could relax. I have worked 
as a legal counsel for The Museum of Modern Art in New York and I a have a great 
interest in art.  For that reason we have put a lot of paintings and modern scultpures in the 
office to make it seem like an art museum. Also, my hobby is drawing manga.  
 
-- What is your selling point? 
 
Danziger: We strive to solve problems in a relaxed space. Because there are so many 
other lawyers out there (laughs). We have a long relationship with some of our clients, 
world-famous firms like Cartier or Dunhill. Because I have worked in the art world for a 
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long time, among our clients there are many fashion or art-related companies. Among 
Japanese firms we are advising Uniqlo and Issey Miyake, among others.   
 My biggest selling point is, of course, my Japanese ability and the fact that I have 
actually experienced Japanese culture and customs. Thanks to what we have learned from 
our wonderful clients, when a Japanese company decides to enter the American market, 
we are able to make it work properly. And we can also help an American company enter 
a Japanese market.  
  
-- Apparently the violinist Goto Ryu is working for you as an intern? 
 
Danziger: That’s right. As a Harvard student, apart from studying music, he is trying to 
get to know as wide a spectrum of society as possible.  For that reason, he is working as 
an intern in our firm until the end of January. I am also on the Board of Directors of  the 
foundation of his older sister, Midori Goto.  
 
-- The financial crisis is spreading over the whole world. 
 
Danziger: It will probably slow down the economy around the world, but from the point 
of view of Japan, it‘s a good chance to enter the American market. And we would like 
you to entrust us with being your bridge between Japan and America.  
 
 
Company Data: 
Founded in 1989 
Employees: 8 
Located in New York, United States. 
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